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This presentation (the “Materials”) of PAO Sovcomflot (“SCF” or the “Company”) have been prepared solely for information purposes. The Materials are not intended for potential investors and

do not constitute or form part of, and should not be construed as an offer or the solicitation of an offer to subscribe for or purchase securities of the Company, and nothing contained therein shall

form the basis of or be relied on in connection with any contract or commitment whatsoever nor do they constitute a recommendation regarding such securities.

The information contained herein does not purport to contain all the information that would be required to evaluate the Company, its financial position and/or any investment decision.

The Materials are not intended to provide, and should not be relied upon for, accounting, legal or tax advice.

By viewing, whether in electronic or hard copy format, any Materials in which the information contained herein is made available or by receiving the information through any other means, you

represent that you are able to receive the information without contravention of any legal or regulatory restrictions applicable to you and will not use this information in relation to any investment

decisions (if any).

The Materials are not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident of, or located in, any locality, state, country or other jurisdiction where

such distribution or use would be contrary to law or regulation or which would require any registration or licensing within such jurisdiction.

No reliance may be placed for any purposes whatsoever on the information contained in the Materials or on its completeness. Details included in the Materials are subject to updating, revision,

further verification and amendment. The Company is not under any obligation to update or keep current the information contained in the Materials.

No representation or warranty, express or implied, is given by or on behalf of the Company or any of its respective subsidiary undertakings, affiliates, agents or advisers or any of such persons’

affiliates, directors, officers or employees or any other person as to the fairness, accuracy, completeness or verification of the information or the opinions contained in the Materials and no

liability is accepted for any such information or opinions.

While the information herein is believed to be accurate, the Company, its shareholders, and its advisors as well as the directors and officers of such parties disclaim any and all responsibility and

liability whatsoever, whether arising in tort, contract or otherwise, for the contents of, errors in or omissions from, the Materials and for any written or oral communication transmitted or made

available to any investor or its advisors or for any loss, cost or damage suffered or incurred howsoever arising, directly or indirectly, from any use of the Materials or their contents.

Certain statements in the Materials may constitute forward-looking statements. Any statements that address expectations or projections about the future, including statements about operating

performance, market position, industry trends, general economic conditions, expected expenditures and financial results, are forward-looking statements. Forward-looking statements may be

identified by words like “expects”, “anticipates”, “plans”, “intends”, “projects”, “indicates” and similar expressions. Any statements contained herein that are not statements of historical fact are

forward-looking statements. Such statements are not guarantees of future performance and involve a number of risks, uncertainties and assumptions. Accordingly, actual results or the

performance of the Company or its subsidiaries may differ significantly, positively or negatively, from forward-looking statements made herein.

The Materials contain certain non-IFRS financial measures. These measures have been calculated using the financial information of the Company group but are not defined or detailed in the

applicable financial information framework or under IFRS. Information needed to reconcile such non-IFRS financial measures to the most directly comparable measures under the IFRS can be

found in the financial statements of the company.

The Company uses these measures when planning, monitoring and evaluating its performance. The Company considers these measures to be useful metrics for management and investors to

facilitate operating performance comparisons from period to period. Whilst the Company believes these measures are useful in evaluating its business, this information should be considered as

supplemental in nature and is not meant as a substitute for IFRS measures.

Disclaimer
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Gas Transportation– Growing Segment in SCF Portfolio

Source: Company data, Clarksons Research (December 2020).

Note: Number of vessels includes fully owned vessels, vessels owned through JVs, chartered in vessels and newbuilds as of 14 January 2021. The donut chart indicates % fleet net carrying value contribution. (1) Net book value as of 30 September 2020, for fleet excluding JVs. (2) Includes 2 newbuilds. (3) Includes 2 newbuilds. (4) 

Includes 4 vessels owned via JV and 19 newbuilds (14 through JV and 5 own); the ranking takes into account ice-class vessels only. (5) SCF has a technical management contract for Marshal Vasilevsky, the floating storage and regasification unit of Gazprom. (6) Includes 3 newbuilds. (7) Includes 9 vessels owned via JV (8) 1% of 

total net carrying value is related to other marine services segment which operates three vessels not included in Industrial or Conventional businesses.

Offshore Services

Industrial Business

Gas Transportation

55%

#1

31 LNG Carriers(4)

4 LPG Carriers

1 FSRU(5)

10 Ice-breaking

Supply Vessels

21 Ice-class

Shuttle Tankers(2)

#1

#1

Conventional Shipping

Oil Product Transportation

45%

40 Aframax Tankers(3)

13 Suezmax Tankers

2 VLCC

28 MR Tankers(6)

9 LR I Tankers(7)

4 Handysize Tankers

7 LR II Tankers

#1(8)

146 vessels

(+26newbuildings)

USD6.3bn
net fleet value

# Global ranking

(1)

31%

13%

24%

31%

1%

Further growth of LNG business is a crucial part of SCF 2025 strategy

Crude Oil Transportation
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 Unrivalled expertise in extreme weather conditions

 Leading ice-class training programme with high standard pre-qualification and access to 

qualified seafarers

 Special LNG vessels are custom-designed and are the most expensive among cargo ships

Source: Company data, Clarksons Research (December 2020), public sources.

Note: (1) As of 31 December 2020 by number of vessels; includes orderbook as per Clarksons Research estimates. Sovcomflot’s number of vessels and orderbook as per Company data. (2) Projects include all existing liquefaction plants, projects under construction, projects in FEED (Front-end engineering design) process underway as 

well as other proposed projects, incl. Obskiy LNG, Sakhalin 2 LNG (Train 3) and Vladivostok LNG. Estimated project start dates may be delayed or cancelled. Public disclosure of Novatek, Shell, Gazprom and Rosneft. (3) Clarksons

Strong Competitive Advantages to Capitalise on Growing LNG Demand

High Barriers to Entry

World’s Largest Ice-class Fleet

#1 Ice-class LNG Carriers(1)

2017 DEAL OF THE YEAR

PROJECT FINANCING

Christophe de Margerie

359

700

2019 2040E

1.9x

28

67

80

2020E 2025E 2030E

2.9x

Global LNG Demand Forecast
m tpa

Russia LNG Capacity(2)

m tpa

Unique expertise of LNG transportation in extreme weather conditions 

Opportunities to Benefit from Growing LNG Demand

Reflected in Growing LNG Spot Prices(3)

USD/mbtu

Key clients

0.0

2.0

4.0

6.0

8.0

10.0

Jan-19 Apr-19 Jul-19 Oct-19 Jan-20 Apr-20 Jul-20 Oct-20

LNG Spot Price, Delivered Asia
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Source: Company data, Clarksons Research (July 2020).

Note: (1) Includes Offshore and Gas. (2) Includes Crude Oil, Oil Product and Other (3) Time charter (4) Time charter (5) Based on time charter contracts (including JVs).

Focus on Higher Value-added LNG and Upstream Services to 
Deliver Predictable and Steady Cash Flows

70%
Target 2025 

Industrial 

TCE Revenue 

Contribution 

Growing Revenue Backlog(3)

USDbn

(4) (4)

18%

82%

46%

54%

100%

2005

LTM’9M20

1,458

Increasing Long-term Contract Cover
TCE Revenue by Segment, USDm

2010

944

4 4 4

7

16
20

31 Dec 2019 30 June 2020 31 Dec 2020

Less than 5 Years TC More than 5 Years TC

357

Conventional(2)Industrial(1)

24.9 years 

Weighted Avg. 

Contract Length(5)

Continue to increase exposure to long-term contracted gas transportation and offshore services

Offshore segment Gas segment NEVT MarginXX%

81% 83% 81%81%

165 181 185 192

373 433 454 482

538 614 639 673

2017 2018 2019 LTM9m20

Focus on Growing Contribution of Higher Margin Industrial Business
TCE Revenue, USDm

Steady Build-up of Industrial Projects’ Earnings
Net Earnings from Vessels’ Trading from Industrial Segment(1), US$m

127 179 181 203 243 296 318
435

510 518 543

2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 LTM
9M20
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Source: Company data

Liquefied Gas Transportation Business – on Time Fleet Additions

SCF Timmerman LNG carrier delivered in January 2021

SCF Barents LNG carrier delivered in September 2020

 In February 2020, SCF Group added to its fleet SCF La Perouse - a new-generation Atlanticmax LNG carrier (174,000 cbm). The vessel features a slow-speed

dual-fuel X-DF engine and gas boil-off partial liquefaction system and is chartered to Total under a long-term time-charter.

 In September 2020, SCF Group took delivery of SCF Barents, a new 174,000 cbm LNG carrier (sister-vessel to SCF La Perouse). SCF Barents is chartered to

Shell under a long-term time-charter agreement.

 In January 2021, SCF Timmerman LNG carrier, a sister vessel to early delivered SCF La Perouse and SCF Barents, became a part of SCF fleet. A vessel is

chartered to Shell under a long-term agreement.

SCF La Perouse LNG carrier delivered in February 2020

Gas segment revenue growth to be supported by new fleet additions with a c. USD 0.5 bn contribution to contract backlog

Vessel Type:    

Capacity: 

Engine: 

Year Built: 

Shipyard:

Atlanticmax LNG carrier

174,000 cbm

Dual-fuel X-DF

2020-2021

HHI
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 X-DF propulsion system, operated by a slow-speed diesel engine with a direct drive to the

propellers.

 Reliquification Plant - boil-off gas partial re-liquefaction system allows boil-off gas to be

returned to cargo tanks instead of being burned (thermal oxidation process) in the gas

combustion unit.

 Air-lubrication system - technology provides fuel and CO2 emissions savings by reducing

hull friction.

 Propulsion Improving Device - improves propeller efficiency by establishing more uniform

inflow into propeller.

Source: Company data

Liquified Gas Transportation Business – New Contract with Total

Recent additions to the portfolio

 In January 2021, SCF and Total concluded a time charter

agreement supporting the construction and subsequent

operation by SCF of a new 174,000-cbm Atlanticmax LNG

carrier.

 Total has an option of up to two similar vessels.

 A new Atlanticmax vessel will be a similar ship to previously

delivered three sister vessels (SCF Timmerman, SCF

Barents and SCF La Perouse) under comparable contract

terms.

 The delivery of the LNG carrier to the Charterer is

scheduled for the third quarter of 2023.

Use of safe, innovative and environmental friendly technologies

SCF added a new contract to its LNG portfolio. Newbuilding vessel will be built using most advanced technological solutions.

Up to 35% fuel consumption reduction, when compared with 

previous generations of LNG carriers. 
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Source: Company data

(1) Atomflot

Liquefied Gas Transportation Business - Yamal LNG project
Expanding Transit Window through the Russian Arctic

Ongoing Projects

Important ports

Northern Sea Route

Northern Route

Southern Route

Cape Dezhnev

Petropavlovsk-Kamchatsky

Tokyo

Shanghai

Zeebrugge

12 days quickerSabetta Shanghai

16 days quickerSabetta Tokyo

• On 16 January 2021 SCF’s LNG carrier Christophe de Margerie completed her

eastbound voyage carrying a cargo of LNG along the Northern Sea Route (“NSR”),

for Yamal LNG, from the Port of Sabetta in the Russian Arctic to the Asia Pacific

market.

• For the first time ever, Russian LNG has been transported across this route in

January, a month later than before.

• Christophe de Margerie navigated the entire length of the NSR independently

without icebreaker assistance.

• With her double action hull design, the vessel sailed stern-first for about 66 per cent

of the steaming time, to overcome the ice hummocks.

• A trip lasted 10 days 21 hours, during which time the vessel covered 2,474 nautical

miles. The average voyage speed was 9.5 knots.

SCF continues the longstanding efforts to develop large-capacity cargo shipping along the Northern Sea Route
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Ice Conditions– East Sibearian Sea

Source: Company data

Liquefied Gas Transportation Business - Yamal LNG project
Expanding transit Window through the Russian Arctic

SCF continues to develop unrivalled expertise in extreme weather conditions 
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SCF Growth Pipeline from Contracted Newbuildings

Source: PAO Sovcomflot IFRS financials for 2016-2019, 9 months  2019-9 months  2020.

Notes: * out of USD 348 mn USD 210 mn has been already paid in 9 months 2020 (1) Contract backlog, as of any date, is the total amount receivable by the Group under the Group's currently outstanding time-charter agreements as of such date, including arising from the Group's share in the joint ventures. It is presented either for a specified 

period or for the total term of such agreements, in each case excluding extension options. 

2023-20252020 2021 2022 2023

22
LNG Carriers 

2
Shuttle Tankers 

2
Crude Oil Tankers

3
Oil Product 

Tankers

5

2

1 2

12

2

14

JV (equity accounted)

Contracted and Recently Delivered Newbuilds

USD14.3bn USD9.8bn

 Total on balance sheet capital expenditures for newbuildings - USD 1,449 mln

 Additional USD 655 mln of lease financed newbuildings

 Equity accounted JV’s capital expenditures for newbuildings of USD 2,310 mln

(SCF’s share) are fully lease financed

Investment Highlights

Delivered
USDmn

Contracted CAPEX Payments to the Shipyards for 2020E-2023E

JV (equity accounted)

660

Finance lease

16 48 95 332 226 209 
184 

47 

94 

348 274 

536 

1 717 

825 825 

2020E 2021E 2022E 2023E 2024E 2025E

Offshore Gas Crude Oil Oil Product

523

990

SCF is well positioned to continue its sustainable growth with specific focus on LNG transportation services

Contract Backlog(1)
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THANK YOU

ir@scf-group.ru


